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Predictive Performance Modeling 
How to Predict Your Results 

Before You Start…



Predictive Performance Modeling Is…

A financial model, based on 
conversion metrics, designed to 
help us calculate what you need 
to spend - and where –
to achieve your sales goals.
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We analyze our predictions vs. 
actual marketing performance 
and present a report each 
quarter.
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• 0.5 to 2%

• Targeted Cost per Lead

• Lead to Tour Ratio

• Tour to Sales Ratio

Principles of a Predictive Model Concept
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Principles of a Predictive Model Possible Results
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Estimated Gross Sales Revenue 
based on Average Sales Price of $250,416 $41,841,128

Total Estimated Sales 120

Average Cost Per Sales Lead Gen (Program) $2,301

% of Sales 0.89%



Principles of a Predictive Model Sample Budget
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Principles of a Predictive Model Sample Results
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Key Performance Indicators
Example Client: Tres Lagos | Master-Planned Community in McAllen, TX
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